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FIRST REGULAR SESSION

HOUSE BILL NO. 266

91ST GENERAL ASSEMBLY

INTRODUCED BY REPRESENTATIVE TREADWAY.

Read 1% time January 4, 2001, and 1000 copies ordered printed.
TED WEDEL, Chief Clerk
0613L.01I

AN ACT

To amend chapter 339, RSMo, relating to real estate agents and brokers by adding thereto one
new section relating to the same subject.

Be it enacted by the General Assembly of the state of Missouri, as follows:

Section A. Chapter 339, RSMo, is amended by adding thereto one new section, to be
known as section 339.151, to read as follows:

339.151. 1. Nolicenseeshall pay acommission or any other valuable consideration
unless reasonable cause for payment exists or a contractual relationship exists with the
licensee. Reasonable cause does not exist unless the party seeking the compensation or
other valuable consideration actually introduces the business to the real estate licensee
beforearelationship isestablished between thelicenseeand aprincipal tothetransaction,
including, but not limited to:

(1) A subagency relationship;

(2) A transaction brokerage relationship; or

(3) A cooperative brokeragerelationship.

2. It shall beaviolation of this section to:

(1) Solicit or request compensation or other valuable consideration from a real
estate licensee without reasonable cause;

(2) Interfere with a written representation relationship of another licensee or
attempt to induce a customer or client to break a written representation agreement with
another licensee for the purpose of replacing such agreement with a new representation
agreement in order to obtain a commission or other valuable consideration. Interfering
with thewritten representation agreement of another licenseeincludes, but isnot limited
to:
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(a) Threateningtoreduceor withhold employeerelocation benefitsor totakeother
action adversetotheinterestsof acustomer or client of areal estatelicensee because of an
existing representation agreement in order to obtain compensation or other valuable
consideration; or

(b) Counseling a customer or client of another real estate licensee on how to
terminateor amend an existing relationship agreement in order to obtain acommission or
other valuable consideration. Communicating cor porate relocation policy or benefitsto
atransferring employeeshall not beconsider ed inter ferenceaslong asthe communication
does not involve advice or encouragement on how to terminate or amend an existing
relationship agreement.

3. The fact that reasonable cause to solicit or request a commission or other
valuableconsider ation existsdoesnot necessar ily mean that alegal right tothecommission
or other valuable consideration exists.

4. Any violation of this section shall be grounds for investigation, complaint,
proceedings and discipline pursuant to section 339.100.

5. Nothing in this chapter shall prevent any consumer from joining any
or ganizationin which oneof the benefitsof member ship may bethat such or ganization can
negotiateareduced rateor pricefor real estate costsfor its membersnor shall it prohibit
an inducement to the buyer or lessee paid and supplied by the owner of the property
directly to abuyer or lessee of the property.

6. Nothing in this section shall be construed to limit the ability of an employer to
direct an employee to follow the terms of the relocation package provided for that
employee, nor shall it be construed to limit an employer's choice of relocation service
providers.



